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Editorial

Rain, Rainbows
and New Beginnings

he monsoon has a unique way of bringing families closer.

I As raindrops dance outside and the aroma of a warm cup of

tea fills the air, home becomes more than just a place to live.

It becomes a space where memories

are made. Watching the rain from the

comfort of your home, surrounded by

loved ones, is one of life’s simplest yet
most precious pleasures.

Rain brings with it a sense of hope,
renewal, and possibility. Just as a
rainbow emerges after the showers,
our homes often become the canvas
on which we paint our dreams for the
future. Within these walls, we create
moments of joy, togetherness, and
cherished memories that add vibrant
colours to the journey of life.

Today, while connectivity and convenience remain important,
homebuyers increasingly seek homes that offer peace and balance.
A serene environment, a beautiful balcony view, thoughtfully
designed spaces, and a welcoming community have become
essential ingredients of modern living. We all aspire to find a
home that provides shelter from the hustle of everyday life while
nurturing our aspirations and wellbeing.

Rutu offers an umbrella of possibilities for modern homebuyers.
With thoughtfully planned residences and lifestyle-oriented
¢ amenities, it presents a range of choices designed to suit diverse
. needs and aspirations. Itis a place where comfort, convenience, and
tranquillity come together to create a fulfilling living experience.

Much like the monsoon nourishes the earth for future growth,
: this season is also an ideal time to sow the seeds of investment.
¢ The decisions made today can blossom into lasting value and
: a brighter tomorrow, creating a rainbow of opportunities and

Mukund Patel
Managing Director,
Rutu Group

cherished moments for years to come.
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Rajnish Panchal
Riddhi Siddhi Real Estate | 70214 27194

just a financial decision; it is a life-changing
milestone. According to Rajnish Panchal,

founder of Riddhi Siddhi Real Estate, a home
represents stability, security, and the foundation
for a better future.

Established in 2007, Riddhi Siddhi
Real Estate has been helping homebuyers
navigate the real estate market in Thane
for nearly two decades. Working with
projects from various reputed builders
across the city, the firm has witnessed
countless stories of individuals and
families achieving their dream of
homeownership.

Rajnish believes that a home changes
much more than a person's address.
It brings a sense of belonging and
creates a space where families can
grow, celebrate milestones, and build
lasting memories. For first-time buyers
especially, owning a home often
marks the beginning of a
new chapter filled with
confidence and long-
term planning.

Overtheyears,
he has observed
thathomebuyers

] 01‘ many people, buying a home is more than
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Beyond an Address: How
Homeownership Transforms Lives

are increasingly looking beyond the physical structure
of a property. They seek communities, connectivity,
lifestyle amenities, and environments that support
their personal and professional goals. A well-chosen
home can improve daily living by reducing travel
time, providing access to better facilities, and creating
opportunities for a healthier lifestyle.

Through his experience in the Thane real estate
market, Rajnish has helped numerous clients find
homes that align with their aspirations. Whether

it is a young professional purchasing
their first apartment or a growing family
looking for more space, the impact of
homeownership often extends far beyond
the property's walls.

As Thane continues to evolve with
modern infrastructure and residential
developments, the importance of finding
the right home remains greater than ever.
For Rajnish and Riddhi Siddhi Real Estate,
the focus has always been on helping people
make informed decisions that positively
shape their futures.

A home is not simply a place to
live; it is a place where dreams take

shape, relationships strengthen,
and life's most meaningful
moments unfold. That is
why, in many ways, a
home changes much
more than just an

address.

Lifestyle First: Zuber Khan’s View on Modern Homebuying

Zuber Khan | 87793 93245

ccording toreal estate professional Zuber
A‘-If‘han, who entered the industry in 2018,
odern homebuyers are increasingly
prioritising lifestyle and convenience over
simply acquiring larger living spaces. This shift
reflects a significant transformation the real
estate industry has witnessed in recent years,
particularly in how buyers evaluate properties.
Over the course of his career, Zuber
has worked with respected organisations
such as Makshi Infotech, Capital Acres, and
K-Nine Realtor. Currently associated with SR
Venture, he has gained valuable experience in
understanding the changing expectations of
today's homebuyers and the evolving dynamics

of the residential market.
In the past, purchasing a home was largely

driven by factors such as square footage and
affordability. However, today's buyers are
taking a broader view. They are looking for
homes that complement their lifestyle, support
their daily routines, and contribute to their
overall well-being. Amenities such as
fitness centres, landscaped gardens, &
children's play areas, jogging tracks, 4
community spaces, and modern
security systems have become
major considerations during the
property selection process.

Zuber believes that the concept
of homeownership has expanded
beyond the boundaries of a residential

= become equally important as the
property itself.

unit. Buyers now seek environments that offer
convenience, connectivity, and opportunities
for recreation. Easy access to schools,
healthcare facilities, workplaces, shopping
destinations, and public transportation has

The rise of the hybrid work culture has
further accelerated this trend. Homebuyers
are increasingly looking for spaces that
support both professional and personal needs.
Well-designed communities that provide a

balanced lifestyle are attracting significant
attention from families, young professionals,
and first-time buyers alike.

Another key factor influencing modern
buying decisions is the desire for a sense of
community. Residents value projects that
encourage social interaction, provide open
spaces, and create opportunities to build
meaningful connections with neighbours.

Drawing from his years of experience in the
industry, Zuber has observed that successful
residential developments are those that focus
on enhancing everyday living. Buyers are no
longer searching for just a house; they are
investing in a lifestyle that aligns with their
aspirations and future goals.

As the real estate landscape continues to
evolve, the emphasis on lifestyle-driven living is
expected to shape the future of homeownership
for years to come.
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Amit Gupta: Building Trust Over Transactions

Amit Gupta
Dynamic Realtors | 98678 28977

a significant role in creating value for homebuyers
in the real estate market. Amit Gupta, founder of
Dynamic Realtors, has built his real estate journey on this
very principle. Since starting his business in 2016, he has
focused on developing long-term associations with some of
the industry's most respected developers, helping customers
access quality projects and make confident property decisions.
Over the years, Amit Gupta has worked closely with
renowned groups such as Lodha Group, Neelkanth Group,
Sheth Group, Kalpataru Group, and several other leading
developers. These partnerships have enabled him to gain
deep insights into project offerings, market trends, and
customer expectations. More importantly, they have allowed
him to connect buyers with properties that match their
needs, budgets, and long-term goals.

One of the biggest advantages of having strong developer
relationships is access to accurate and timely information.
Through his professional network, Amit ensures that
customers receive updated details about new launches,

S trong relationships with reputed developers often play

project features, pricing structures, and available inventory.
This transparency helps buyers make informed decisions
without unnecessary confusion or delays.

Strong builder associations also contribute to a smoother
home-buying experience. By maintaining professional
relationships with developers and their sales teams, Amit
is able to assist customers efficiently throughout the
purchasing journey from project selection and site visits to
documentation and final booking. This coordinated approach
helps simplify the process for buyers and enhances overall
customer satisfaction.

Amit believes that real estate success is not only about
closing transactions but also about creating lasting trust.
His commitment to understanding customer requirements,
combined with his extensive developer network, has helped
Dynamic Realtors establish a reputation for reliability and
professionalism.

As the real estate sector continues to evolve, professionals
who can effectively bridge the gap between developers and
homebuyers will remain valuable contributors to the industry.
Through Dynamic Realtors, Amit continues to demonstrate
how strong builder relationships can translate into better
opportunities, smoother transactions, and greater confidence
for property buyers.

How Infrastructure
Unlocks New Opportunities

Amit Vaswani
Ramjapo Real Estate Consultant
72080 19992

always played a crucial role in

shaping the growth of cities and
influencing homebuyer decisions.
According to Amit Vaswani, founder
of Ramjapo Real Estate Consultant,
well-planned infrastructure projects
not only improve connectivity but also
create new opportunities for homebuyers
seeking long-term value and a better
quality of life.

Established on January 1, 2010,
Ramjapo Real Estate Consultant has
been serving homebuyers and investors
for over a decade. Throughout his
journey in the real estate industry, Amit
has worked with reputed developers
such as Lodha, Rustomjee, Sheth, and
several other prominent names. This
extensive experience has provided
him with valuable insights into how
infrastructure influences the residential
market.

Amit believes that one of the most
significant factors driving property
demand today is improved connectivity.
Infrastructure developments such as
metro corridors, wider road networks,
flyovers, and public transportation
systems have transformed previously
overlooked locations into highly sought-
after residential destinations. Areas that
were once considered distant are now
becoming attractive options for families
and professionals due to reduced travel
times and enhanced accessibility.

Beyond connectivity, infrastructure
projects contribute to overall urban
development. The introduction of
educational institutions, healthcare
facilities, shopping centres, business
hubs, and recreational spaces creates
a more convenient and comfortable
lifestyle for residents. Homebuyers are

Infrastructure development has

increasingly recognising the benefits of
investing in locations that offer both
present-day convenience and future
growth potential.

According to Amit, infrastructure
development also provides buyers with
greater confidence in their investment
decisions. As new projects improve
an area's accessibility and livability,
property values often witness steady
appreciation over time. This makes
such locations attractive not only for
end-users but also for investors looking
for long-term growth opportunities.

Over the years, Amit has guided
numerous clients in identifying
emerging locations where infrastructure
improvements have significantly
enhanced residential prospects. His
experience has shown that buyers who
consider future development plans often
benefit from both lifestyle advantages
and value appreciation.

As cities continue to expand and
modernise, infrastructure will remain a
key driver of real estate growth. Through
Ramjapo Real Estate Consultant,
Amit continues to help homebuyers
make informed decisions and discover
opportunities in locations poised for a
brighter and more connected future.

Guiding
Homebuyers
Through
Diverse
Opportunities

Rushabh Gudhka
Wealthswing | 98232 12337

numerous options across different locations,

price segments, and property types. Helping
customers navigate these choices effectively
requires experience, market knowledge,
and strong industry relationships. Rushabh
Gudhka, founder of Wealthswing, has been
playing this important role since establishing
his firm in 2017.

In today's market, buyers are presented with

Over the years, Rushabh has built valuable
associations with some of the most respected
names in the real estate industry, including
Godrej, Rustomjee, Lodha, Shapoorji Pallonji,
Sheth Group, Raymond, Runwal, Rutu,
Kalpataru, Pushpanjali, SBM, Wadhwa, T.
Bhimjyani, JVM, and Puravankara. These
partnerships have enabled him to offer
customers a wide variety of residential and
investment opportunities across different
market segments.

One of the key aspects of Rushabh’s
approach is helping buyers understand the

importance of comparing multiple projects
before making a decision. Every developer
offers unique advantages in terms of location,
amenities, design, pricing, and future growth
potential. Through Wealthswing, he assists
clients in evaluating these factors carefully to
identify properties that best align with their
personal and financial goals.

Rushabh believes that successful real
estate transactions are built on transparency
and informed decision-making. By providing
detailed project information and market
insights, he helps customers gain clarity about
their options and avoid confusion during the
property-buying process. His focus is not merely
on facilitating transactions but on creating
long-term value for buyers.

The extensive network of reputed developers
associated with Wealthswing also allows
customers to access a diverse range of projects,
from affordable housing to premium residential
developments. This broad portfolio ensures
that buyers with varying requirements and
budgets can find suitable opportunities under
one professional platform.

Asthereal estate sector continues to evolve,
buyers increasingly seek expert guidance to
navigate changing market dynamics. Rushabh's
experience and industry relationships have
positioned Wealthswing as a trusted partner
for homebuyers and investors alike.

Through his commitment to professionalism,
customer-centric service, and market expertise,
Rushabh continues to help individuals and
families make confident property decisions
while exploring the best opportunities available
in the real estate market.
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Building Communities,
Growing Connections

Ruchita Shah
Xbrick.online | 9967903223

home is often defined by its walls and
A?ddress, but what truly makes a place
eel like home is the neighbourhood
that surrounds it. Ruchita Shah, co-founder
of Xbrick.online, believes that modern
homebuyers are increasingly looking beyond
the property itself and focusing on the overall
living experience a community offers.

Xbrick.online was created with a vision
to transform the real estate buying experience
through technology. The platform connects
developers and homebuyers through a
seamless digital ecosystem, making property
discovery, customer engagement, and decision-
making simpler and more efficient.

Having worked with renowned developers
such as JP Infra, Godrej, Hiranandani, Roswalt,
Excel, Delta, Mayfair, Raheja, Ashar, Tata,
and Damac, Ruchita has gained valuable
insights into what today's buyers truly value
when choosing a home.

According to her, a neighbourhood plays
a crucial role in shaping a resident's lifestyle.
Homebuyers are no longer focused solely
on square footage or interior layouts. They
are actively looking for locations that offer
convenience, connectivity, social interaction,
green spaces, and access to essential services
such as schools, healthcare facilities, shopping
destinations, and recreational amenities.

Through Xbrick.online, buyers can
explore projects more efficiently and
gain a clearer understanding
of the communities
surrounding them. This o
technology-driven
approach enables
customers to make
informed decisions
based not only on
the property itself
but also on the

v uE
lifestyle opportunities it provides.
Ruchita believes that successful residential
developments are those that create a sense
of belonging. Well-planned neighbourhoods
encourage social connections, foster
community engagement, and contribute to
a better quality of life. As urban landscapes
continue to evolve, the importance of building
communities rather than just residential
structures has become increasingly significant.
With Xbrick.online, Ruchita is helping
reshape how people discover and evaluate
homes in the digital age. By combining
technology, transparency, and customer-
centric solutions, she is contributing to a
future where homebuyers can confidently
choose neighbourhoods that align
with their aspirations, values,
and long-term goals.
After all, a home
becomes truly
meaningful when it
is part of a thriving
5 and welcoming
| community.

Ralesh Kolekar
RK Real Estate | 98922 82273

r:I:‘he concept of a home has evolved
significantly over the years. What
was once viewed simply as a place
to live has now become
a reflection of lifestyle,
convenience, and future
aspirations. Having spent
more than a decade in the
real estate industry, Ralesh
Kolekar, founder of RK Real
Estate, has witnessed this
transformation firsthand.
Established in 2013, RK
Real Estate has been helping
homebuyers find suitable
properties across a variety
of residential developments.
Through collaborations
with leading developers
such as Puraniks, Vihang,
Rutu, Raunak, Squarefeet,
Haware, and Vijay Group, the firm has
gained valuable insights into how buyer
expectations have changed over time.
According to Ralesh Kolekar, modern
homebuyers are looking for much more than
just four walls and a roof. Today's buyers
prioritise lifestyle-oriented developments
that offer comfort, convenience, and access
to a range of amenities. Features such
as landscaped gardens, fitness centres,
children's play areas, clubhouses, and
community spaces have become important
factors in the decision-making process.
The rise of technology has also
influenced the way people view and purchase
homes. Smart security systems, digital
connectivity, and modern infrastructure
are increasingly becoming essential
requirements for buyers. Homes today
are designed to support flexible lifestyles,
including work-from-home arrangements
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and enhanced living experiences.
Another significant shift has been
the growing demand for integrated
communities. Buyers now seek
neighbourhoods that provide easy access
to schools, healthcare facilities, shopping
destinations, and recreational spaces. The
focus has moved beyond the
apartment itselfto the overall
quality of life offered by the
surrounding environment.
Ralesh believes that
developers have responded
effectively to these changing
preferences by creating
projects that combine
functionality with lifestyle
benefits. The result is a new
generation of residential
developments that cater to
the evolving needs of modern
families.

As cities continue to grow and urban
lifestyles evolve, the definition of a dream
home will continue to change. Through RK
Real Estate, Ralesh remains committed to
helping homebuyers navigate these changes
and find properties that align with their
present needs and future aspirations.

The evolution of modern living reflects
not just changing homes, but changing
lifestyles and expectations as well.
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Changing Homebuyer
Preferences: Insights
from Ralesh Kolekar
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Somesh Varfa: Digitalising Real Estate Awareness

Somesh Varfa
Varfa Realty | 75066 26018

owadays, digital platforms are
| \l becoming increasingly important in
helping homebuyers make informed
decisions. Somesh Varfa, the driving force
behind Varfa Realty, has successfully
embraced this shift by combining real estate
expertise with the power of social media to
educate and engage prospective buyers.
Through Varfa Realty, Somesh has
established strong professional associations
with several renowned developers, including
Dosti Life, Lodha Developers, Rutu
Developers, Piramal Realty, Kalpataru,
Runwal Realty, Adani Realty, Damji Shamji
Group, Shapoorji Pallonji Group, Miraya
Realty, Dreams, and many others. These
collaborations have enabled him to gain
extensive market knowledge and provide
customers with access to a wide range of
quality residential and commercial projects.
Recognising the growing influence of
digital media, Somesh has built a strong

presence on YouTube and Instagram under
the brand name Varfa Realty. Through these
platforms, he regularly creates and shares
property-related videos that simplify complex
real estate concepts for buyers and investors.
His content includes project walkthroughs,
property reviews, location analyses, market
updates, investment insights, and home-
buying guidance.

The primary goal of these videos is to

provide transparent and reliable information
that helps customers understand the real
estate market better. By presenting detailed
project information in an easy-to-understand

format, Somesh ensures that buyers can
evaluate properties more confidently before
making important investment decisions.
Social media has also allowed Varfa
Realty to connect with a broader audience

beyond traditional marketing methods.

Through consistent content creation and
customer engagement, Somesh has created
a platform where people can stay informed
about new project launches, market trends,
and emerging investment opportunities.
His approach reflects the changing
nature of the real estate industry, where

buyers increasingly rely on digital platforms

to gather information before interacting with
developers or consultants. By leveraging
technology and content-driven marketing,
Somesh has positioned Varfa Realty as a
trusted source of real estate knowledge.
As the industry continues to evolve,
Somesh remains committed to empowering
homebuyers through education,
transparency, and digital innovation, making
the property-buying journey more informed,
convenient, and accessible for everyone.
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