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or the past five
Fyears, Rahul Vaid, the

entrepreneur and owner
of Vardhaman Real Estate,
has been a prominent figure
in Mumbai'’s real estate
landscape — particularly
in areas such as Matunga,
Hindu Colony, Shivaji Park,
and South Bombay. With
a strong background in
wealth management, having
previously worked with
reputed firms like Motilal
Oswal, Standard Chartered,
and JM Financial, Rahul
transitioned into real estate
with a clear vision — to create
lasting value and trust among
his clients.

Under his leadership,
Vardhaman Real Estate,
supported by team members
Shweta Shah, Komal Vaid, and
Amit Vaid, has successfully
handled over 400 high-value
rental transactions, featuring
properties with monthly
rentals ranging from 1.5
lakh to 5 lakh. The firm

Building Trust, One
The Real Estate Journe
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Rahul Vaid

the few businesses that can yield huge profits
with minimal investment, if done ethically
and with dedication. This business is all about
communication, trust, and building long-term
relationships with clients.”

~

When asked about his message
for upcoming channel partners,
Rahul shares:

“Real estate broking is one of

/

e at a Time:
of Rahul Vaid

exceptionally smooth and
positive, appreciating

the clarity and efficiency
throughout their property
journey. Their satisfaction
further strengthens the firm's
reputation for reliability and
professionalism.

Rahul's expertise and
reputation have made him a
trusted name among clients
seeking premium housing
solutions. Speaking about
market trends, he notes that
while outright property sales
continue to dominate, rental
demand has also surged due
to the wave of redevelopment
projects across South
Mumbai. His clientele extends
beyond India, with several
NRIs and international
investors showing interest in
both Indian and Dubai-based
properties, a segment he
plans to expand further.

From wealth management
to real estate excellence,
Rahul Vaid's journey is a story

a key Channel Partner for
renowned developers like
the Nandivardhan Group

in the region. This strong

association is built on shared
values of transparency

and commitment. Clients
who have invested in

properties through this
partnership have also
shared that their experience
with Nandivardhan was

of dedication, integrity, and
the pursuit of growth, one
home, one relationship at a
time.

also specialises in primary
and secondary property
sales, and is proud to be
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Nandivardhan
Group llluminates
Diwali with Joy

Team Nandivardhan lights up the office with festive
cheer and traditional attire during the Diwali celebration.
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Happy Customer

Mandar Doke Finds

His Perfect Home
at Nandivardhan

andar Doke, a
satisfied client
of Nandivardhan,

recently booked his new
property with the developer
and has expressed a high
level of appreciation for
the overall experience.
Throughout the process, he
found the team extremely
supportive, professional,
and committed to

ensuring a smooth and
transparent transaction.
Mandar highlighted that
every service provided to
him—right from site visits
to documentation—was
handled with efficiency and
clarity.

He is particularly
pleased with the facilities
offered within the Parkway
project. According to him,
the amenities, layout,
and thoughtful planning
reflect the developer’s

dedication to creating a
comfortable and modern
living environment. The
quality of service, timely
communication, and
customer-centric approach
significantly enhanced his
buying experience.
Overall, Mandar is very
happy with his decision to

invest in Nandivardhan and
confidently recommends the

developer to others.

A Delighted Homebuyer's
Experience with Nandivardhan

arendra, a recent client
N of Nandivardhan, stands

as a testament to the
company’'s commitment to
quality and customer satisfaction.
After booking his property
in the project Parkway with
them, he expressed deep
appreciation for the seamless
and transparent experience
offered throughout the process.
From the initial interaction to the
final documentation, Narendra
found the team highly supportive,
professional, and attentive to
every detail.

What impressed him the
most was the well-planned range
of facilities provided within
the project. The amenities,
infrastructure, and thoughtful
design reflected the developer’s
focus on creating a comfortable
and fulfilling living environment.
Narendra also highlighted the
efficiency and responsiveness of
the staff, which added significant
value to his homebuying journey.

Overall, Narendra is extremely
happy with his decision to
invest in Nandivardhan. His
positive experience reinforces

Narendra Manchikanti

the developer’s reputation for
reliability, quality, and customer-

centric service in the real estate
market.

Arnold D'mello’s New Venture
Isn’t Just a Firm — It's a Direction

wasn’t just another month;

it marked the beginning of
a dream he had been quietly
shaping for years. With the
launch of his own firm, Hyfo
Homes, he stepped into
entrepreneurship with the
confidence and experience he
has gathered over more than four
years in the real estate industry.

Arnold’s journey began in
2023 when he closed his first
deal with the Nandhivardhan
Group. The project, based in
Mumbai Central, became a
turning point for him. It wasn't
just a successful transaction; it
was the first moment that made
him feel he belonged in this
industry. That early experience
pushed him to learn more, meet
more people, and understand
how the Mumbai real-estate
market really moves.

Arnold places strong
importance on digital marketing.
He uses platforms like Meta,
Facebook, YouTube, and Google
to reach buyers who might never

For Arnold D'mello, October
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Over the years, Arnold
built his base the way
many channel partners
do: understanding client
needs, maintaining
data, and keeping track
of upcoming projects.
But he realised early on
that the industry was
changing. Traditional
methods relied heavily
on references and
word-of-mouth. Today,
he believes real estate
has shifted towards a
digital-first model.

come through older networks. For
him, digital outreach isn't just
modern, it's effective, targeted,
and transparent. He sees it as the
future of how channel partners
will survive and grow.

He speaks highly of his
experience working with the
Nandhivardhan Group. He
appreciates their focus on

quality construction and
choosing prime locations that
matter to buyers. Their projects,
Nandhivardhan Monopoly and
Nandhivardhan Fortune Blue,
stand in some of Mumbai’s
strongest neighbourhoods like
Lower Parel, Prabhadevi, and
Dadar. Arnold believes these
areas offer not just convenience
but a lifestyle, and that is what
draws families in. He also notes
that their homes are spacious,
well-designed, and family-
friendly.

When asked what message
he would share with anyone
entering this industry, Arnold
says something he has learned
through experience:

“Be patient, smart work is
always appreciated, and always
select the right project.”

Hyfo Homes may be new, but
Arnold D’'mello’s determination,
clarity, and belief in the power of
the digital world give it a strong
foundation. And for him, this is
just the beginning of a much
bigger journey.
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BLISSVIEW

BLISSFUL LIVING, ELEVATED

Premium 2 & 3 BHK Lake View Apartments
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Vaastu Compliant 13 Storey Tower . Large Deck homes ! Well-connected | Schoolsand Colleges
Homes ' 2 &3 Bed Apartments | with bliss view i Road & Railways | Around You
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